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Know Your 700-250 Certification Well: 

The 700-250 is best suitable for candidates who want to gain knowledge in the 

Cisco Channel Partner and Other. Before you start your 700-250 preparation you 

may struggle to get all the crucial Small and Medium Business Sales materials like 

700-250 syllabus, sample questions, study guide.  

  

But don't worry the 700-250 PDF is here to help you prepare in a stress free 

manner. 

The PDF is a combination of all your queries like- 

• What is in the 700-250 syllabus? 

• How many questions are there in the 700-250 exam? 

• Which Practice test would help me to pass the 700-250 exam at the first 

attempt? 

 

Passing the 700-250 exam makes you Cisco Small and Medium Business Sales 

Specialization. Having the Small and Medium Business Sales certification opens 

multiple opportunities for you. You can grab a new job, get a higher salary or simply 

get recognition within your current organization. 

Cisco 700-250 Small and Medium Business Sales 

Certification Details: 

Exam Name Cisco Small and Medium Business Sales 

Exam Code 700-250 

Exam Price $80 USD 

Duration 90 minutes 

Number of Questions 30-40 

Passing Score Variable (750-850 / 1000 Approx.) 

Recommended Training Cisco Small and Medium Business Sales Specialization 

Exam Registration PEARSON VUE 

Sample Questions Cisco 700-250 Sample Questions 

http://www.NWexam.com/
https://www.nwexam.com/faq
https://home.pearsonvue.com/cisco
https://www.nwexam.com/cisco/cisco-700-250-certification-exam-sample-questions-and-answers
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Practice Exam 
Cisco Small and Medium Business Sales 
Specialization Practice Test  

700-250 Syllabus: 

Section Weight Objectives 

Partnership 

Opportunities 

with Cisco 

10% 

- Understand market trends influencing the SME 

sector 

- Differentiate partner roles and types within the 

Cisco ecosystem 

- Understand Cisco's partner strategy and its 

alignment with SMB objectives 

- Understand Managed Service Provider 

opportunities and service-centric approaches 

Enabling People, 

Enhancing 

Workspaces 

10% 

- Examine strategies for enabling employees to 

maximize their potential 

- Understand methods of enhancing physical and 

digital workspaces 

- Understand how to empower IT teams to facilitate 

efficient operations 

Exploring SMB 

Experiences 
10% 

- Analyze the key benefits that Cisco SMB 

experiences offer 

- Understand specific solutions within Cisco SMB 

experiences and their functionalities 

- Understand how SMBs can leverage Cisco SMB 

experiences to their advantage 

Navigating 

Hybrid Workforce 

Experiences 

10% 

- Recognize the increasing importance of hybrid 

workforce experiences 

- Recognize how hybrid experiences cater to the 

needs of SMBs 

- Determine cross-selling and upselling strategies 

tailored for the SMB market 

- Understand the application of hybrid solutions 

across diverse industries and verticals 

Adapting to 

Remote 
10% 

- Identify challenges faced by SMBs with remote or 

distributed teams 

http://www.NWexam.com/
https://www.nwexam.com/cisco/700-250-cisco-small-and-medium-business-sales-smbs
https://www.nwexam.com/cisco/700-250-cisco-small-and-medium-business-sales-smbs
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Section Weight Objectives 

Workforce 

Experiences 

- Evaluate experiences, products, and opportunities 

- Determine strategies for cross-selling and upselling 

in the remote SMB market 

- Examine remote solutions in various industries and 

verticals 

Securing the 

Modern 

Workplace 

10% 

- Understand digital security solutions tailored for 

SMBs 

- Understand physical security and environmental 

solutions 

- Determine strategies to cross-sell and upsell secure 

solutions 

- Analyze the application of secure solutions across 

different industries and verticals 

Implementing 

SMART IT 
10% 

- Interpret data to extract meaningful insights for 

informed decision-making 

- Understand Cisco's smart portfolio 

- Determine cross-selling and upselling strategies for 

the smart SMB market 

- Recognize real-world use cases that demonstrate 

the benefits of smart solutions 

Enhancing 

Application 

Performance 

10% 

- Understand Cisco's role in ensuring application 

security, accessibility, and resiliency 

- Identify key applications relied upon by SMBs 

- Determine positioning strategies for Cisco offerings 

within SMB accounts 

- Recognize case studies and success stories that 

showcase application performance 

Mastering Cisco's 

Go-to-Market 

Strategies 

10% 

- Understand Cisco's go-to-market strategies tailored 

for SMBs 

- Identify essential marketing tools and resources 

available to support SMB initiatives 

- Understand the importance of the customer 

experience in business expansion 

- Leverage digital marketing resources 

http://www.NWexam.com/
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Section Weight Objectives 

Exploring MSP 

and Services 

Opportunities 

10% 

- Understand MSP and services opportunities within 

Cisco's offerings 

- Understand the process of building an effective 

MSP practice 

- Describe different models for creating and 

consuming services 

- Understand buying and pricing programs 

Cisco 700-250 Sample Questions: 

Question: 1  

How can SMBs utilize Cisco's network management tools to their advantage? 

a) By maintaining old, outdated hardware systems 

b) Through intelligent network automation and monitoring 

c) By minimizing data analytics capabilities 

d) Limiting remote access capabilities 

Answer: b 

Question: 2  

Why is tailoring go-to-market strategies important for Cisco when dealing with SMBs? 

a) SMBs require less attention to detail 

b) It allows for more effective alignment with SMB needs and budgets 

c) SMBs prefer one-size-fits-all solutions 

d) It reduces the necessity for Cisco to innovate 

Answer: b 

Question: 3  

How can digital workspaces be enhanced to improve employee productivity? 

a) Decreasing digital communication channels 

b) Ignoring user experience design 

c) By limiting software tools 

d) Through high customization of workspacesA 

Answer: d 

http://www.NWexam.com/
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Question: 4  

What approaches enable IT teams to manage operations more efficiently? (Choose Two) 

a) Frequent restructuring of teams 

b) Use of automated systems for routine tasks 

c) Providing clear roles and responsibilities 

d) Reducing budget for IT innovations 

Answer: b, c 

Question: 5  

What are key applications commonly relied upon by SMBs? (Choose Two) 

a) Advanced data analysis tools 

b) Basic text editing software 

c) Customer relationship management (CRM) systems 

d) Generic, non-customizable ERP systems 

Answer: a, c 

Question: 6  

In which industry is the application of both digital and physical security solutions most critical? 

a) Entertainment 

b) Agriculture 

c) Education 

d) Healthcare 

Answer: d 

Question: 7  

Which role within the Cisco ecosystem is primarily focused on delivering customized technology 

solutions to end customers? 

a) Systems Integrator 

b) Independent Software Vendor 

c) Value-Added Reseller 

d) Authorized Distributor 

Answer: c 

http://www.NWexam.com/
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Question: 8  

In what way do smart solutions impact decision-making in SMBs? 

a) By providing less data for analysis 

b) Encouraging decisions based on gut feelings 

c) Delivering actionable insights from analyzed data 

d) Reducing the speed of decision-making 

Answer: c 

Question: 9  

Which Cisco solution helps SMBs in creating a robust IT infrastructure with minimal technical 

staff? 

a) Cisco Start 

b) Cisco Advanced Malware Protection 

c) Cisco Catalyst Switches 

d) Cisco Aironet Wireless Communications 

Answer: a 

Question: 10  

Why are service-centric approaches by Managed Service Providers critical for SMB success 

with Cisco? 

a) They ensure long-term operational efficiency and adaptability 

b) They disregard customer-specific needs 

c) They focus on lowering service quality to reduce costs 

d) They prioritize short-term engagements 

Answer: a 

  

http://www.NWexam.com/
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Study Guide to Crack Cisco Small and Medium Business 

Sales 700-250 Exam: 

● Getting details of the 700-250 syllabus, is the first step of a study plan. This 

pdf is going to be of ultimate help. Completion of the syllabus is must to pass 

the 700-250 exam. 

● Making a schedule is vital. A structured method of preparation leads to 

success. A candidate must plan his schedule and follow it rigorously to attain 

success. 

● Joining the Cisco provided training for 700-250 exam could be of much help. 

If there is specific training for the exam, you can discover it from the link 

above. 

● Read from the 700-250 sample questions to gain your idea about the actual 

exam questions. In this PDF useful sample questions are provided to make 

your exam preparation easy. 

● Practicing on 700-250 practice tests is must. Continuous practice will make 

you an expert in all syllabus areas. 

 

 

Reliable Online Practice Test for 700-250 Certification 

Make NWExam.com your best friend during your Cisco Small and Medium Business 

Sales exam preparation. We provide authentic practice tests for the 700-250 exam. 

Experts design these online practice tests, so we can offer you an exclusive 

experience of taking the actual 700-250 exam. We guarantee you 100% success in 

your first exam attempt if you continue practicing regularly. Don’t bother if you don’t 

get 100% marks in initial practice exam attempts. Just utilize the result section to 

know your strengths and weaknesses and prepare according to that until you get 

100% with our practice tests. Our evaluation makes you confident, and you can score 

high in the 700-250 exam. 

 

Start Online practice of 700-250 Exam by visiting URL 

https://www.nwexam.com/cisco/700-250-cisco-small-and-medium-

business-sales-smbs 

http://www.NWexam.com/
https://www.nwexam.com/cisco/700-250-cisco-small-and-medium-business-sales-smbs
https://www.nwexam.com/cisco/700-250-cisco-small-and-medium-business-sales-smbs

